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Bananas, butterflies & Mt Elgon

Deriving economic returns from 

conserving Mt Elgon National Park in 

Uganda é 

ÅBananas & rain

ÅGate fees & villages

ÅButterfly farming

ÅTrekking ðnature & culture

ÅTurkey shoots



Think of an ecosystem as a business

Who are its customers? 

What goods and services are they 

interested in?

A business-approach to ecosystem 

management uses economic 

valuation as a practical tool to assess 

potential benefits and costs and to 

identify potential customers and 

threats. 



Ecosystem customers

Think of local communities as customers. 

What goods and services do they want?

Think of actual and potential commercial 

customers of the ecosystem.

Think of òdownstreamó or indirect 

customers. What benefits accrue to more 

distant communities, to the country or to 

the region?

Think of global customers of the ecosystem. 

Think of the òdonorsó as customers. 


